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Networking opportunities

1. What is 
Networking?

2. Why should we 
bother? – Key 
reasons

3. Our approach 4. Helpful Tips



“Networking allows you to build 
strategic relationships where you 
can ‘nest’ and become a valuable 
resource within target markets”

- Susan Cooper, Managing Director, Prudential



slow and 
steady…



Ruby Wax 
The importance of empathy with connections and building trust.



2. Why bother…

If you have more business than you and your business 
can handle…

We are all way too busy

Good busy?

Bad busy?



6 core 
reasons for 
bothering to 
network

1.Grow your business 

2.Land a new job

3.Learning

4.Solving a specific problem –personal or 
business related

5. Social Reasons

6.Gratuitous



What are we looking for?

New 
businesses 
& clients?



“Your Network is your Net worth”
Jim Rohn



Sales Mindset?

This Photo by Unknown Author is licensed under CC BY-NC

http://www.greanvillepost.com/2018/02/13/a-stock-market-primer-in-six-easy-steps/
https://creativecommons.org/licenses/by-nc/3.0/


Networking 
Mindset?

OPEN & FRIENDLY APPROACHABLE INTERESTING AND 
INTERESTED

CURIOUS HONEST

UPBEAT HELPFUL EYE CONTACT



Helpful tips





Elevator 
pitch 1



Elevator 
pitch 2











This is not confetti







RBC Brewin Dolphin - EU intermediary range of Discretionary Management Services

Your Business Development team
Your Investment Managers

 



RBC Brewin Dolphin - EU intermediary range of Discretionary Management Services

1 H1 results, for the three months ending 31 March 2022.

*Source: Report by Aon on behalf of RBC Brewin Dolphin, comprising c.1,854 client responses, August 2021.

• Founded in 1762, we have grown to become one 

of Ireland and UK’s leading wealth managers by 

continually meeting the high expectations of our 

clients and helping them achieve financial 

security and wellbeing.

• Our clients are often ambitious people. They 

have high aspirations for themselves, for their 

families and for their futures.

• We provide highly personalised financial advice 

and investments supporting a broad range of 

clients with four crucial aims: growing their 

money, preparing for retirement, preserving their 

lifestyle and passing on their wealth.

• Over the years we have guided clients through 

all market cycles. It has taught us the 

importance of maintaining a long-term 

perspective and seeing beyond short-term 

fluctuations.

€67bn1

assets under 

management 

33 offices 
throughout the 

UK, 

Jersey & Ireland

2,150
employees

475
qualified advisers

50,000+
clients

8.8/10
Private client 
satisfaction*



RBC Brewin Dolphin - EU intermediary range of Discretionary Management Services

Full 
discretionary 

managed DFM “LITE”

Model Service (G.I.S)

£150,000 or currency 

equivalent

Active all 
collectives

EUR, GBP or 
USD

Risk 
categories 1 

to 6

Discretionary 
portfolio

PFIC Compliant 

Portfolios £500,000 or 

currency equivalent

Sustainable Portfolios 

£350,000 or currency 

equivalent

Investment 
solutions

Direct 
equity

International 
leaders

From £350,000 or currency 
equivalent
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