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ATLAS LIFE

Intergenerational wealth transfer. Market volatility. Global
mobility.

Paul Budgen
Business Development Director
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Why this conversation matters now

The adviser opportunity sits where wealth transfer, complexity and uncertainty meet.

$84.4T

projected wealth transfers through
2045

Next-generation engagement is now a retention issue

Cross-border estates amplify tax and succession
complexity

Market volatility makes guaranteed liquidity more
valuabl

For advisers, the challenge is not just preserving
assets. Itis making sure value moves cleanly
across generations and jurisdictions.
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The international adviser brief

What advisers need from a protection partner serving mobile, affluent and internationally exposed clients.

Portability

Clients move countries. The solution has

to move with them.

Succession

Business owners need shareholder,
partner and key-person continuity.

Liquidity

Estates need cash even when property or
portfolios are hard to realise.

Execution

Underwriting, documentation and service
need to be efficient for advisers.

Family Wealth Transfer Planning

Essential Steps

Establish Business Succession
Planning
Review and Update Wealth
Transfer Plans

@ Work With Professional Advisors

Evaluate and Monitor the Success
of Wealth Transfer Plans

Assess Family Wealth

Identify Strategies for Wealth
Transfer

Consider Tax Implications

Consider Family Dynamics and
Communication

Establish Philanthropic Goals and
Strategies

066606

Educate Future Generations on
Wealth Management
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Planning is multidisciplinary by nature.
Protection works best when it is built into the
advice process rather than added at the end.



Atlas Life in one view

A specialist international life insurer built for high-value cover and adviser-led cases.

Who Atlas Life is Why that matters for IFAs
* Specialistinternational life insurance * 100% Reinsured
company

* Private individuals, families and businesses
* High-value life cover for clients all over the

world * Optional benefits include Critical Illness and Disability
* Established in 2012 * Four core areas: Personal, Business, Group and Estate
Planning

* Regulated by the Seychelles Financial
Services Authority
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Where life insurance fits in a comprehensive financial plan

For advisers, protection is most powerful when it is positioned as part of the planning architecture.

Life insurance is not a silo.
Itis the liquidity layer in the wider plan.

Protect family income
Preserve estate value
Support succession planning
Defend client lifestyle

Create certainty when markets are uncertain
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Estate planning and the great wealth transfer

Atlas Life explicitly positions life insurance as a flexible solution for estate duties, liquidity and wealth preservation.
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Payment of estate duties

Use policy proceeds to pay duties and maintain total estate value.

Retention of liquidity

Settle mortgages, loans or personal debts so non-liquid assets do not
have to be sold.

Income replacement

Create a fund for a spouse, children or grandchildren.

Wealth management

Replace liquid assets used elsewhere or offset declines in asset
values.

Atlas also notes that policy proceeds can often be kept outside direct estate
duties when beneficiaries are nominated at outset or the policy is placed into a
suitable trust.
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Business and group solutions advisers can place

Atlas Life addresses both owner-led risk and employee-benefit style protection needs.

Business Cover

e Keyman cover

e Loan protection

e Partnership protection

e Shareholder protection

Designed to protect a business against the financial

impact of the death orillness of owners or key
employees.

ThePhoto by PhotoAuthor is licensed under CCYYSA.

This gives advisers one protection partner for personal, corporate and employee-benefit style conversations.
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Designed for internationally mobile clients

Portability, currencies and adviser workflow matter as much as product scope.

Portable policies All major currencies Efficient adviser process
Atlas says policies are fully portable to Premiums can be paid in all major Applications and due-diligence
accommodate internationally mobile currencies by bank transfer, credit or documents can be submitted
clients. debit card. electronically.

“We have taken a private banking approach to life insurance ... our special relationships with two of the world’s

leading reinsurers mean we can tailor solutions to meet the needs of any client around the world.”

— Andrew Pletzer, Founder
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Meet our Chief Underwriter
at FEIFA London

18 May 2026

Hilton London Tower Bridge hotel

B 2:
2
o
i
g
g ,
I
:

Topics to discuss with Atlas Life:
Complex cross-border underwriting cases
Estate-planning and intergenerational wealth

transfer
Business protection for owners and shareholder

structures
Protection design for internationally mobile

families
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info@atlas-life.com
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