Webinar 7" July 2026: Q&A

Below are questions raised in and around the event. Answers kindly provided by Edny van den Broek,
Account Manager for Europe, Prudential International.

Q: What is the target market for PruFund?

There are many client scenarios where PruFund really suits, from retirees to clients who may want
income, or younger clients who want to see their policy grow in line with a projection they understand,
to clients who wish to park their money in a place where they can have peace of mind. For companies
and trusts in Cyprus (this option is not available in France and Spain). There are many scenarios
where PruFund fits really well.

Q: | have a client in an old Pru Bond 100% invested in the With-Profits Fund. Should | move
them into a blend of PruFund Growth and PruFund Cautious?

A: It depends on the client’s position in relation to the investment journey as some clients may not
understand MVAs and terminal bonuses.

Q: Why are you so underweight US equities compared to the global market cap benchmark?
A: To manage risk and volatility, whilst the US is performing well, this is largely on the back of a
concentration of companies and sectors which brings with it concerns over the longer term. We
believe that there are also opportunities from a price perspective elsewhere in the world.

Q: Were any PruFund clients impacted by the liberation day market down turns last year?
A: No, whilst the markets saw the biggest single day drops in April 2025, since the financial crisis two
decades ago, PruFund clients’ policies continued to grow in line with the daily EGR without any UPAs.

Q: You mentioned the PruFund helps with sequencing risk in decumulation. Can you give us
more detail, and the sorts of considerations to consider?

A: The EGR is a stable figure and has a system behind it to manage long term growth projections in
order to deliver on consistent return. The way we allocate assets is with the long term in mind and is
geared to deal with sustainable and consistent growth. In the process we consider life expectancy of
clients, needs in the de-accumulation stage as well as the return of asset classes, inflation, client’s
need for income and other potential income pressures along the way.

Q: For UK retirees earning UK pension income, living in the EUR area, what is your experience
as to how clients invest: GBP, EUR? And why?

Clients in the EU with GBP pension money could benefit from the higher EGR for Prufund GBP
compared to the PruFund EGR in Euros. We can administer the policy in GBP and pay income in
Euros, benefiting from the positive currency exchange rate at present. This is obviously favourable
just now and could change in the future. At that point we could pay out in GBP if that is more
advantageous for clients.

Q: Is a pacte adjoint available for the assurance vie in France? Let's say parents gifting 50k to
their two children and they open a Prudential assurance vie in the children’s names.
We are looking into facilitating a Demembrement clause in France at some point in the future.

Q: Does the product for Cyprus also allow companies or trusts to invest in the international
prudence bond and what is your view on PruFund being the asset within a trust?

A: Yes, the International Prudence Bond (IPB) for Cyprus allows individuals as well as companies and
trusts to invest in the IPB. The IPB Cyprus has the ability to write the case on a life assurance basis or
Capital Redemption Option (CRO), the latter makes passing money on to the next generation really
easy (the CRO facility is not available in France and Spain).



